
 

The Four Pillars of the Sales ProfessionTM  
OPEN SEMINAR 
October 5-7, 2010 
Dayton, Ohio 
 
$895.00 per person 
 
A EQUIPMENT DEALER ll seminars include 2-1/2 days of training materials, 
continental breakfasts, breaks and lunches. Travel and 
lodging are not included, but special discounted hotel rate 
($92) has been negotiated for you. Information is included 

 the packet you will receive after you register.  in ELECTRIC MOTOR  
DISTRIBUTOR 

“This is the most complete and 
up-to-date sales training course 
we have seen.” 

V P SALES 
MATERIAL HANDLING DISTRIBUTOR 

 
“This event far exceeded my 
expectations.  I thought Don 
Buttrey was an excellent coach 
and teacher.  I would recommend 
this class to someone trying to 
become a better salesperson! .” 

 

 
“Very organized and educating.  I 
would recommend to any 
salesperson in any market. 

 

 30 maximum per event! 

REGISTRATION FORM 
Or call to register by phone—410-263-1014 
Company________________________________________________________ 

Contact__________________________________________________________ 

Phone___________________________________________________________ 

Address__________________________________________________________ 

_________________________________________________________________ 

_________________________________________________________________ 

SPONSORING ASSOCIATION ____________________________________ 

Payment method:  Invoice         P.O.#_________________________ 

    VISA            MasterCard          

 Card #____________________________________________________ 

 Exp.Date__________________________________________________ 

Signature__________________________________________________ 
 

(Charges will show as “University of Industrial Distribution” on statement) 

IT’S  
EASY 
TO  
REGISTER! 
 
 
Complete this registration 
form and fax to AEA at 
410-263-1659. All 
registrations will be 
processed by the 
Association Education 
Alliance (AEA). 

 
Please print EACH ATTENDEES NAME and EMAIL Address. Use additional sheet if necessary. 

_______________________________________________________________________________________________________ 

_______________________________________________________________________________________________________ 

_______________________________________________________________________________________________________ 

_______________________________________________________________________________________________________ 

QUESTIONS???? You can call the trainer directly!  Contact Don Buttrey at 937-427-1717 
© Sales Professional Training, Inc. 2009 


	 



